RESUME’
NARSINGH THAKUR       
FLAT NO. B-13
ROONGTA CASTLE APARTMENT

PAKHAL ROAD, KHODE NAGAR,
NASIK-422001
MAHARASHTRA
Email: narsingh.thakur@gmail.com

Cell: (+91) 9860068892

Objective
To pursue a challenging career in the area of Marketing, sales & branding, and to become a part of esteemed organization that gives me scope to enhance my knowledge and skills, which results in my professional and personal growth.
Skills
· Experience of 14 years in the field of Sales & Marketing. 

· Excellent knowledge of marketing strategies. 

· Very energetic, organized and have outstanding Channel relationship knowledge. 

· Great ability to deal with clients, influencers, queries, problems and complaints. 

· Strong resolving power with exceptional leadership and team player qualities. 
Work Experience

 1.COMPANY


:
Birla Corporation Ltd.

DESIGNATION

:
 Branch Manager

     DURATION


:
1 Apr 2021 - Till date 

     AREA HANDLING

:       
NANDED PARBHANI HINGOLI & LATUR

Role & Responsibility
· I am engaged in product launching and strategy making for the launch of Birla Cement Perfect and Chetak Brand in Maharashtra.

· Appointing channel partners in NANDED PARBHANI HINGOLI & LATUR city of Maharashtra.

· Channel management.

· Logistic management.

· Branding & Advertising.

· Team handling and Accounts management.

· Inspiring & Motivating Team to perform Month by Month.

· Implementing marketing plan and promotion, pricing, product mix & distribution policies of the company in the division.

· Developing new policies and procedures to improve sales performance and resolving dealer disputes.

· Identifying and exploring new markets and tapping profitable business opportunities.

· Implementing channel incentive scheme and ensuring control measures and cost controls. 

2. COMPANY


:
KONE ELEVATORS INDIA PRIVATE Ltd.

DESIGNATION

:
Dy. Manager

     DURATION


:
Jan 2019 April 2021
     AREA HANDLING

:        NASIK

Role & Responsibility
· My primary responsibility was to generate new elevators order for Kone.

· Maintaining strong PR with Builders & Architects.

· To bring in line the installation team and servicing team with new customer for smooth installation and handing over lift to customer and getting business for the company for whole life of lift by service team. 

3.  COMPANY


:
Shree Cement Ltd.

DESIGNATION

:
Asst. Manager

     DURATION


:
1 Aug 2017 - Jan 2019 
     AREA HANDLING

:       
AHMEDNAGAR AND NASIK
Role & Responsibility
· I was engaged in product launching and strategy making for Launch of Shree Cement in Maharashtra.

· Appointed channel partners in Nasik, Ahmednagar and Aurangabad city of Maharashtra.

4.
 Company


:
Orient Cement Ltd. 

             Designation

: 
 Snr. Area Sales Manager
             Duration


:
25-07-2013 to 31-07-2017.
             area handling

:
 Nasik Dist.                       
 Role & Responsibility

· Responsible for achievement of the sales target set by the company the new business development and performance of all sales activities related to products in assigned market.

· Handling a team of 3 members: - 1 Sales 1 Accounts and 1 Technical.
· Responsible for assisting the Sr. Marketing Manager in planning budget, selling products, generate sales, promote sales and marketing and coordinating the promotional events or campaigns. 

· Enhance market penetration by developing and managing a network of retailers/dealers/distributors/franchisee and achieve business growth as per business need.

· Gather information on competitors’ activities in the region and act upon it.

5.  Company


:
Penna Cement Industries
            Designation


: 
Area Sales Manager
            Duration


:
1 Aug 2012 - 22 July. 2013.
area 

  

:
Nasik Dist.
6. Company


:
ORIENT CEMENT LTD. (C.K Birla group) 

            Designation


: 
Area Sales Manager
            Duration


:
1 Nov 2009 - 31 July 2012.
area 

  

:
Nasik Dist.
7.Company


:
THE INDIA CEMENTS LTD.
                                                 (Campus Placed)
            Designation


: 
Asst. Manager
            Duration


:
9th July 2007 -31Aug 2009.
  
KEY ACHIEVEMENTS
· Achieved Ever Highest Trade Sales in June 2015 in Orient Cement Ltd in Nasik (18800mt.)

· Achieved 60 units sale in 1st year of job in KONE and during Pandemic retained sale of 65 Units.

· Achieved Ever Highest in Jan 2013 In Penna Cement Industries Ltd in Nasik (8500mt.)

· In view of its new grinding unit at Parli (Beed District) I expanded ICL’s network in Jalna, Yavatmal and Washim districts of Maharashtra.
Educational Qualification
· Post Graduation

Degree

: 
PGDM (Marketing).
Institution

: 
SIMMC
University

: 
AIMA
Year of Passing
: 
2007.
GRADE 

: 
3.05 CGPA

· Post Graduation

Degree

: 
MBA (Marketing & Mass Comm.).
Institution

: 
SIMMC
University

: 
SIMMC
Year of Passing
: 
2007
GRADE 

: 
68%

· Graduation
Degree

:
BBA (MBA).

Institution

:
MIM
University

:
Baratullah university, Bhopal.
Year of Passing
:      
2005.

grade


:      
76%

· HSC

Course

:
Higher Secondary Certificate.

Board


:
CBSE.

College

:
S.V.M. 
Year of Passing
:
2002.  

grade


:
63% 

· SSC

Course

:
Secondary School Certificate.  

Board


:
cbse
School

:     
biv
Year of Passing
:
2000     

grade


:     
83% 

 Summer Training

Company


: 
maruti suzuki ltd. (the kothari wheels dealer) 

Duration


: 
30 DAYS.
Project Details

:  
Product & sales Process in Pune.
Company


: 
bajaj allianz general insurance ltd
Duration


: 
30 DAYS.
Project Details

:  
Product analysis (Bhopal)

Software Exposure

Operating Systems

:  
Windows. 

Documentation skills
:  
MS-Office,
Extra Curricula Activities

· Transcendental Meditation 

· Represented college In HSE for Basketball. 
· Represented “Inter Collegiate Cricket Championship”.

· Rotary Youth Leadership Award.
Personal Profile


Date Of Birth

:         09th Jan 1985
Sex



: 
Male

Marital Status

: 
Married
Nationality


: 
Indian

Language Known

: 
English, Hindi & Marathi (Reading & Writing).

Phone No


: 
09860068892
Declaration

I hereby declare that the above written particulars are true to the best of mine knowledge & belief.






         Narsingh Thakur.
